
IMPROVED FINANCIAL OUTCOMES

As an owner in a successful privately held medical practice, you are likely aware of colleagues 
in other practices that have acquired real estate or participated in a Joint Venture to develop a 
medical building or maybe have even sold a building. Should you consider doing the same?

TOP CONSIDERATIONS  
FOR PRACTICE OWNERS

Does ownership of an asset build  
wealth beyond the practice?

Will it be more expensive to  
lease vs own?

Are there partners to help buy  
or develop a building?

Should I have partners and what type?

Why are sales of medical buildings  
so prevalent now? 

Who are the buyers and how  
do I obtain best offfers? 

What should I do if I’m considering this?

Want to improve financial outcomes of your practice?
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MANAGING THE PROCESS

Consider help from a professional to help you navigate 
the acquisition or sale of your property and improve the 
financial outcome of your practice.

Navigating the acquisition or sale of your property 
can be very complex, so understanding the overall 
process and potential benefits are critical.  

Below are the top considerations to address that 
practice owners often have.

https://www.rg-re.com/
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